ABSTRACT
INTRODUCTION
In the beginning of the 21 st century, positive changes are noticed from the point of state innovative policy.
Innovative development has been recognized to be the primary objective of the country. They are developing programs of both -state and private partnerships, venture funds are created, techno parks and business-incubators are implemented in direction of strategic nature.
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THE BASIS OF THE VENTURE AND BUSINESS-ANGELS INVESTMENT
Problems of Financing High -Technology Business
Distinctive features of technological business are high share of expenditures on Research and Advanced Development in cumulative volume of investments and increasing rates of renovation of markets. Volume and expediency of financing of high-technology projects become a principle competitive advantage. This leads to the fact that the place of leading players in multiple segments of high-technology business is occupied by large corporations, dominating at their own markets, by virtue of the effect of scale and opportunities of switching financial resources on development of the most recent designs. Effect of the scale is in the fact that large industry receives opportunity for decrease significantly manufacturing costs per unit of products in terms of increasing its quality. Besides this, competitive priority of large corporations is the opportunity for providing large scale of Research and Advanced
Development and establishing industry-specific standards. Benefit from the scaled corporate researches and processing is confirmed with practice: for IBM profitableness of investment into the Research and Advanced
Development is more than 40%, and for Intel it reaches almost 100%.
Giant-corporations, such as Hewlett-Packard, Intel, Toshiba, Canon, Matsushita, Samsung, make basis to the innovation potential of their countries. In the Table 1 . There are data on amount of patents issued in the USA to the leading corporations of the world in 2014 and 2015. Though, paradox of innovation economy exists in the fact that large technological corporations can not be absolute guarantors of permanent innovative development of their countries, as their position at the market may be strictly worsened in the process of technological revolution in particular sectors. As a consequence, new technologies and companies start giving tone to the market. Focus at already tapped market inasmuch as the work at the new markets is subject to predictability much more difficultly.
Source: Bettel (2006) It is noteworthy that these principles of ownership of state or combined enterprises are also applied, as evaluation of activities of management by governmental bodies are also based on the share of the market (including volume of implemented state order) and current short term indexes.
Consequently, large corporations are not always sensitive to the -explosive‖ technologies, with following peculiarities: 1) They are simpler, cheaper, but in the first place they provide lower quality of production;
2) During first several years they provide lower rewards, than conservative projects;
3) At the initial stage of introduction they are not in focus of interest of the largest groups of consumers and they are in great demand only at new markets and those insignificant with volume; Netscape Communications, Yahoo, Google, Skype, Facebook, be become the leaders in their domains.
Such rapid changes of leaders are distinguished not only in the field of high technologies. They are characterized to all fields, in which there is the effect of scale and innovations support amendment of structure of the market. This is confirmed with multiple examples in the industry of consumption and field of service (Starbucks, Body Shop), in the fields of extraction and processing of natural resources. Thus, analysts connect large perspectives with small oil producing companies, with approved technologies of economic oil extraction on small amount of wellsites.
Practice shows that serious hindrance to the development of small innovative enterprises with -explosive‖ technologies and new, unstructured markets is insufficiency of financial resources and adequate financial mechanisms at the initial stage. Founders often have no sufficient sources, and on the way of getting commercial credit, they face three obstructions: 1) too high risks by virtue of unformed and unpredictable markets;
2) relatively slow return to project at profitableness (often more than two-three years);
3) absence of collateral, as main kind of ownership of innovative enterprise are illiquid assetsintellectual property, know how, specialized devises or resources, and experimental sample.
Above situation may be briefly characterized in the following form.
Notwithstanding concentration of resources and effect of scale, in terms of technological revolution dominating
corporations often concede markets to new companies, increasing from small innovation enterprises. However, small innovative enterprises with "explosive" technologies have colossal potential; at the initial stage of development, they lack financial resources from traditional sources 0 banks, equity market and etc. This situation is called equity gap.
-Gap‖ between demand and offer of financial resources for starting companies and those aiming to the rapid growth of companies fill new forms of financing -venture and business-angel investments, in which deriving profit exists in rapid growth of industrial business, and high risks together with dividends and liquid assets during first years after distribution of sources are norm. In these kinds of financing, investor proceeds from the fact that rapid growth of company attracts rising of its capitalization, allowing it sell its share in the business, for higher price than that it was purchased in terms of investments.
Basic Definitions and Term of Industry of Direct and Venture Investments
Professionals, providing active investment of capital for the purpose of making high profit, always aim at investment of sources into the promising companies starting business. Purpose was the rising price of the invested company, and the method of fixing profit --exit‖, or selling the share owned by the investor in several years after starting financing. In case of success, volume of the sources, gained at the -exit‖, was several times higher than investments of the investor.
History shows that such type of investments was of great importance for economical development in total, as the category of long-term projects with high risk included radical innovations, providing breakthrough at their focus However, in the middle of 20 th century such investments were of irregular nature -there were no standards and terminologies of speculative investments; there were no specially trained managers, nor common methods of searching, analyzing and evaluation of projects, no standard mechanisms of risk diversification. In fact, every investor or investment group was to reinvent everything and rely on their intuition.
Situation was cardinally changed in 1940-1950, when technical progress and rapid growth of consumer demand in the USA resulted in sharp increase of the amount of investments into the speculative innovative projects: due to the growth of demand on innovations of different kind, the share of incomes of the projects were increased, and the incomes themselves were increased. Gradually institutional investors became dominated groups of investment; they were banks, insurance companies, pension funds, financial-industrial groups, being able to offer -long money‖.
Innovative business was developed not only in the field of high technologies: in 1950-1980, multiple innovative projects were implemented in the field of production of consumer goods, trading and fields of service.
In consequence, strong flow of financial resources with increased risk level was directed to the entrepreneurial domain, resulted in occurrence of qualified managers, specialized funds, consulting infrastructure, and soon wide sector of investments into non-public companies announced itself -private equity and venture financing. From the USA, it was distributed towards development of the countries of West Europe, and for the 90s it came to the developed markets, including Russia, countries of East Europe and South-West Asia. Niche for venture capital exists by virtue of ineffectiveness of the high-stakes business of early stage, by means of main principles of market activities. Technology, idea, and business-model -these are intangible fixed assets, which are difficult to evaluate in money equivalent. Moreover, the Banks refuse in issuance credit if there are no guaranties in the form of material assets. At the same time, risk level, characteristic to the startups required crediting at the rate higher than maximally acceptable to the company.
Direct and venture financing -these are investment of capital in exchange for important (more than 10%) share in increasing companies aimed at making high profit by means of selling the said share (-exit‖), becoming more expensive by means of development of the company. Venture financing is characterized with orientation towards enterprises of earlier phase of development, than private equities (Bettel, 2006) .
Principal distinguishing feature of direct and venture investments in relation with other investment sectors exist in the fact that profit is formed by means of the growth of capitalization of the company during -relationship‖ with investor, offering not only necessary cash resources, but also assistance in the process of creating, developing and managing business, promotion of production. Evidently, the earlier investments were made, the more is the profit, but higher the risks. Currently, in theoretical scientific works and official documents there are variant readings in determinations of direct and venture investments. In the USA and West Europe for designation of -direct investments‖, they use the term -private equity‖. In West Europe, the terms -private equity‖ and -venture capital‖ are in the most cases synonyms; therewith they include LBO (leveraged buyout -redemption with involvement of borrowed funds). In the USA private equity, venture capital and LBO are clearly delineated.
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They consider investments to be successful, if investor's share at the -exit‖ is sold for the prices, which are much higher than investments, allowing fixation of important volumes of profit (over annual 50-70%). Total duration of the cycle from -seed‖ to -exit‖ takes 3-10 years, depending on the specificities of company and stages, at which -exit‖ takes place.
During last several decades in the direct and venture investment occurred standards, rules and traditionsterminology, management methods, methods of evaluation of projects, criteria of success of investments and comparing projects, procedures of risk diversification. In many countries, there are legal and consulting companies specialized in this field, association of direct and venture investment, uniting most of large investors in this or that country. Venture infrastructure is also formed in Georgia.
In the industry of direct and venture investments, separation of the process of growth and development of the companies not participating at the stock exchange into stages became universally recognized (Table 3) . 
5-10 million US Dollars
Manufacturing and commercial realization of ready products. Gradual transfer to the -break even point‖.
Growth of the volume of necessary floating assets. Expansion
Over 10 million US Dollars Occupying by the company particular positions at the market, transfer to the sustainable profitableness from basic business, extension of production and sales, conducting additional marketing studies, increasing basic funds and volume of floating assets. Necessity of large investments in further development.
Later stage
Depending from demands of the company Strong footing at the target market. Sustainable profitableness. Share of the company may be converted at the stock exchange. Rates of annual growth -not large. Dividend payout.
Source: Hull and Pauer (2008) Scheme of changing financial condition depending at the stage of development of the company is represented in 
Fig-2. Financial condition of the company depending on the stage of development
Source: Hull and Pauer (2008) Seed stage is also hard, when the projects are only ideas or package of intellectual ownership and the company is only -getting on its feet‖. At this stage, as a rule, there is lack of clear financial flows and expenditures. However, different from the -Poison Valley‖, at the Seed stage there is no requirement in large volume of cash resources, as necessity in capital expenditures and floating assets in total, will appear later, at the stage of organization of serious production or rendering service.
Peculiarities of the projects of seed and start-up stages are also very important, which get investments of business-angels and venture funds.
Following are principle of them:
 Acute need for internal investments at the early stages of growth;
 Correlation -high profit -high risks‖;
 Orientation not towards rapid dividends, but selling the share in the company after several years and fixation of profit through growth of capitalization;
 Role of the company and intangible assets as fixed assets;
 Orientation of the project towards high-growth market.
As for the growth of the price of the company depending on the stage, its trajectory is considered to be nonlinear. In case of success, explosive growth is provided before -exit‖ during last several years (Fig. 3) . According to the slang of the investors, the schedule is called -hockey bandy‖ and -J-curve‖.
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Fig-3.
Non-linear growth of the price of venture project in time (Schedule -hockey bandy‖)
Source: Kashirin and Semenov (2007) Profit of investors is fixed by means of selling shares in the companies at the -exit‖, by using one of the following methods:
1) Selling share to the strategic investor (trade sale) or investment fund;
2) Initial placement at equity market (IPO -Initial public offering) with selling share of the investor at the stock exchange;
3) Management buyout (MBO);
4) Leveraged buyout (LBO).
Usually -exit‖ of investors takes place before the stage of -extension‖ or -sustainable development‖, though it also may take please earlier (reselling to another venture investor of fund of direct investments). The fund intends implementation of -exit‖ at the peak of value of the company, when venture means per share in It may be much higher than initial investments. -Exit‖ from the company more often takes place in three-seven years from starting of investment.
IPO procedures with selling of share of the investor often consider venture investments to be final purpose.
Herewith, great majority of investors implement -exits‖ without using equity market. According to the averaged data National Venture Capital Associations (NVCA) in the USA in relation with IPO and -private exits‖ in terms of implementation of venture investments make on average 1:10 in favour of the latest. Besides this, appearance of shares of the company at the stock exchange may not be accompanied with the -exit‖ of investor.
Each stage of development of a company is characterized with its type of investment (Table 4) . Niche of venture investment is the phase of -start-up‖. Qoqiauri and Qoqiauri (2015) 592 © 2016 AESS Publications. All Rights Reserved.
Private and venture investments are characterized with investment chains: at early stages to the financing of the company much larger investors (different rounds of investment) are being included. Usually, rounds are lettered with A, B, C. For the most of venture projects, this chain is quite difficult to be traced due to the closeness and nonpublicity of early stages. In addition, investors of previous round have opportunity for making complete or partial -exit‖ with fixation of profit. Each round allows measurement of changing value of the company through method of last investment. Let us make illustration of the example. Let us assume that business-angel invested 1 million US Dollars and took the share of 50%. After two years investment attractiveness of the company increased and venture fund invested 4 million US Dollars into the Company, taking the share of 50%. In such case, initial investors of the company, the business-angel, has 50%x50%=25%. Due to the final transaction, for venture investors 50% share of the Company cost 4 million US Dollars, i.e. share of the business-angel (25%) costs 2 million US Dollars.
Let us consider another example, in which after five rounds, value of the company in increased from 1 million to 50 million US Dollars ( Table 5 ).
Profitableness of venture investments depends on the used mechanisms of decreasing risks, listed below. In the first place, this qualification of the investor and his/her participation in the management of the company, transfer to the establishers of the company the experience of doing business, useful relations and skills. Venture -special economical relations, where the entrepreneur, in the form of investor, gets not only donor of financial resources, but also the manager of the consultant and the team member. Source: Qoqiauri and Qoqiauri (2015) In the second place, for distribution of risks between different groups of investors venture funds are formed. In Such funds are often pursuing the goal of technological refreshment of the corporation by means of purchasing startups or promoting its production through integration of the latest into the new technologies, creating start-ups. Intel, IBM, Google, Chevron and etc. have corporate venture strategies.
Main criteria of difference between seeds and start-ups is in the fact that the latest -it already existed company, having developed its production, while the -seed‖ company is the business, being at the initial stage of formation.
Principle distinctions between these stages are given in the Table 6 below. Initial works on market surveillance are implemented; consumers are determined; marketing strategy is being developed.
Intellectual property (IP)
Incompleteness of pilot projects and absence of registration of intellectual property are allowed.
Initial package of intellectual property formed and protected.
Production/rendering services
Trial production/rendering services is developed.
Trial production is developed; works are implemented in organization of massive production/rendering services. Required investments 0.1-1 million US Dollars 1-5 million US Dollars Dominant mode of expenses of the investor Company registration; salary to the team members; renting small premises; working on registration of information system; purchasing raw materials and parts for trial samples; completing development of the product, working on market analyzing and starting promotion of products.
Increase in staff, implementing the most expensive works on registration of information system, work on creation of massive production/rendering services (leasing more spacious premises, purchasing equipments); marketing surveillances; advertisement, creating reputation of the enterprise; expenses on promotion of products; floating assets.
Meetings of the investor and the team
Frequent informal -open collar‖ meetings.
Frequent meetings within the framework of formal procedure within determined terms.
Source: Qoqiauri and Qoqiauri (2015) It shall be understood that risks at the stages of -seeds‖ and -start-up‖ there also are of different natures. If for -seed‖ financing, basic market is related with uncertainty of the perspectives of the project, than for -start-up‖ -with the lack of floating assets and large expenses on launching of production. Due to this fact, volume of investments in start-up is essentially more than investment into the -seed‖ enterprise (see the Table 6 ).
Depending of the goals set to the companies, style of management with them is essentially different. In start-up, grounds to implementation of strategic and current tasks are made by detailed business plan, reviewed only for Together with it, the enterprises of both stages have much common, distinguishing them from the enterprises of later stages of development. They are characterized with quite simple management structure, informal relation in the staff, and absence of sustainable profitableness, high mobility, absence of stock-exchange quotations, work on the new and incomplete markets, and the absence of large and liquid ownership. For this purpose, they often speak about enterprises of early stages, uniting stages of -seed‖ and -start-up‖.
Profile of Business-Angel and "Seed" Financing
Business-Angels (Bendjamin and Margulis, 2007 ) -these are private investors, making investment into the highstakes (in the first place, innovative) projects of early stages; at the same time, volume of investments into one project, as a rule, is not more than 1 million Euros. More frequently, business-angels are acted by individuals, but they may also be legal entities. Generally, these latest are small investment companies, invested into the capital of founders. The term -business-angel‖ comes from the field of American show business, where they called -angel‖ the sponsor, financing project on non-repayable terms and claiming for profit only in case of success. However, modern business-angel is not a philanthropist, but particularly investor, offering resources into the project for making commercial profit. In exchange for funding, the investor gets an important share in the capital of the company.
As in classic venture investments, the purpose of the business-angel is growth of capitalization of the invested companies and fixation of profit through -exit‖ -by selling its share for significantly higher price, than volume of investment. Business-angel shall have important sources, loss of the part of which from unsuccessful investment into the project will not influence upon its life level and future commercial activities. Besides this, business-angels diversify their investments, investing in several projects simultaneously.
Principal distinction between business-angels from venture funds exists in the fact that business-angels invest into the projects own resources, while venture funds attract capital from several investors, including institutionsbanks, small corporations, pensions and insurance funds. Distinction is also identified in the methodology of making investment decisions. For venture fund, they developed formal requirements on profitableness and risk projects, which are followed by the managers of the company for attraction of the capitals of the private and institutional investors. Business-angels, on the contrary, staking only -their‖ capital or united together, absolutely free in their actions, and relation in the management of the invested company carries informal character (Table 7) .
Generally, business-angel joins the project at the earliest and the most staked -seed‖ stage of development, when there is only an idea and it is not always possible to give a reliable financial prognosis. Attractiveness of the projects of initial stages exists in their potential surplus profitableness, as growth of capitalization is simply provided from zero and is more than the hundreds of annual percent's (Table 8) . Practice of USA and Europe shows that the role of business-angels in the economy is very important, as they acting for the principle donors of start-up capital and give innovation projects -free pass‖, alongside with 3F (friends, family, founders 1 ). Source: Bettel (2006) It is not competition for projects that takes place between venture funds and business-angels, but -separable labor‖: business-angels participate in formation of the company at the -seed‖ stage, when the project is only at the level of structuring idea and business-model, requiring relatively small expenditures.
Venture funds are mostly making investments into the start-ups -the companies with already existed business and products. Profitableness of successful business-angel investments makes 40-70% a year, as for the venture -30-40% a year. However, there are multiple exemptions. There are business-angels, investing into the start-ups and venture funds, providing investments into the -seed‖ projects, though, during last years there is a sustainable trend regarding separation of labor.
Reason for explosive development of the sector of business-angels, at the beginning in the USA, and later in the Western Europe -combination of the strategies of venture funds into the direction of projects of later stage with investments of 1-5 million US Dollars. This took place through inflow of cash resources into the venture funds and participation of large institutional investors with rough norms towards risks. Equity gap was formed at the marketthe situation, when demand on the seed investments with the volume up to 1 million dollars is much more than the offer. Leaving of the venture funds from the field of -seed‖ financing, was resulted in the growth of the number and qualification of personal investors of initial phase -business angels.
Outcome of -growing‖ of the sector of business-angels, was wising professionalism in the said filed, development of infrastructure, and mechanisms of collective investment (networks of business-angels, syndicates).
Currently, the role of mechanism of collective investment in business-angel sector keeps growing; national and international organizations of business-angels are being developed. One of the most famous organizations is European Business-Angels Network (EBAN). In the Europe, fiscal stimulation of business0angel investments gained momentum through fiscal relieves.
Modern condition of the sector may be considered based on the latest statistic data, brought by EBAN for European Union and USA (Table 9 ). 
Syndicates of Business-Angels
Due to the aspiration for diversification of risks peculiar to business-angels, they practice creation of syndicates through accumulation of resources into the uniform, mutually managed financial pool with the following investment of its resources into the different projects. Syndicates notify venture funds, though they maintain most of advantages of the sector of business-angels -flexibility, rapidness of making decision, absence of awkward and formalized managing procedures. In the venture funds, there is separate legal entity -managing company, when the syndicate is mostly managed by the participants themselves. Often in the syndicate there is leading investor (Lead-Investor), owning the biggest share of capital and dominating in terms of making decision.
Basic object of investments of syndicates are the companies of -seed‖ stages. Advantages of syndications -large volume of available investments compared to the angels-singles, corporation and mutual-assistance of participants in terms of selecting projects, concluding transactions, management with invested projects.
Business-Angel Networks and Associations
Their basic function -investment mediation, i.e. offering investor's opportunity for finding qualified project for investments; as for the potential recipients of investments --sufficient‖ business-angel. The networks help the entrepreneurs offer their projects at the same time to several angels, and investors -to see quite a great number of projects, maintaining anonymity until they are ready for negotiations for particular entrepreneurs. Therefore, the networks implement the following functions: 
Starting Business Support Policy in Georgia
A business startup needs professional directions to conduct well-planned stages effectively. If businessmen have already decided what business wish to start and have an appropriate business plan, company will help go through the first stages successfully. Furthermore, each new business is accompanied by a lot of technical and routine issue maintenance, in which businessmen will save time, nerves and financial resources.
Good planning processes, the composition of the team, branding, and regulation of management systems -these are only part of the business activities of which good implementation is particularly important in the beginning of a new business.
An upstart company have great experience in launching and supporting new businesses (including the innovative). Therefore, through cooperation with this company you will reduce unsuccessful business startup risks and save your resources as well.
One of the directions of the -Stat Business Solutions‖ company work is to attract investments. If been decided to set up start a business or expand a business, or you want to replace current expensive resources with cheaper ones, then our services may be of interest to you.
In our country are constantly being work to expand our investor base and connections. To be develop and use a variety of methods and technologies, which have been tested in the investment sector and support many business ventures.
If the person is planning to invest in the business and he want to invest money in innovative business, then there is a big offer a variety of ideas to choose from. It is developed an -ideas bank‖, which continues to grow and develop.
The special team is constantly looking for, select and operate in different business ideas that can be helpful to the Georgian reality.
Also this company are being addressed by many people who have very good ideas, but do not have the financial resources to run. In this case company can connect with such people. If it turns out that a person are not interested in the idea, company can process the business idea according one's interests and desires.
"Start Business Solution's" Start
The story of this company begins in 2013 when decided to create a company which would be supportive to a lot of new business startups. Innovating and creating new businesses has become the foundation of this company's main line of business from the first day.
In 2013, the company was the first on the market to offer marketing outsourcing services to entrepreneurs and small organizations in order to increase their sales. In 2014, the service center began functioning independently and represents its subsidiaries, operating in the name of Start -Marketing Outsourcing.
In 2014, the company began the development of the business brokerage services business and it was the first to offer the market organized services in buying-selling and valuation terms. This direction of the company is known as Start -Business Brokerage.
The company's successful start was supported at the very start by the Consulting Company Synergy Group's contribution, which offered a significant help to the company's founders to make the first steps in the foundation of the company. Also it is important to notice the contribution of those companies that have been collaborating with us since our first days and the information about them can be found at the client's department.
The main direction of the company is to promote the creation of new businesses. The name of the company and its business philosophy developed from this original direction. Our main products are:
Business plans; Market research; Support for the creation of new businesses; Preparation of business ideas; Attracting investment; In addition the company has marketing projects and marketing outsourcing services to help small companies at startup to increase their sales. Even a history of the company's activities have been completed several projects and Develops some new start-up. The company's social projects should also be noted, which represent the direction of our social responsibility.
We consider to distinguish the company's mission. The main goal is that company become the starter of more good changes, to support better new business initiatives, to help create many new businesses and products as well, which will contribute to the development of society. For the implementation of this mission in Georgia is setting up a team united by people who never stop caring for the development, for whom it is very important to be in an innovative environment, and for whom the successful advancement of other people is a daily lifestyle.
How to Write a Business Plan
A business plan may be prepared for a new business startup or for expanding an existing business. A business plan is used for negotiations with investors, banks, funds and other financial institutions in order to attract financial resources. Business plans can also be prepared for the government projects, for example, the Agro-Credit Project, the Project -Produce in Georgia‖, co-funding of agricultural products processing enterprises, etc. A business plan's content, form, and structure may significantly differ according the business' sphere, specificity, and the scale of the target audience.
